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Interview with  
   Shao Ping Guan
Shao Ping Guan joined 
Allianz Global Investors in 
late June and he officially 
took up management 
of the China A Shares 
and All China Equity 
strategies, as the lead 
portfolio manager, from 
July. He sat down to 
share some details about 
his background and 
aspirations, his approach 
to investing and portfolio 
management, and most 
importantly how he sees 
the China market.  

Q: Shao Ping, can you 
tell us more about your 
background? Have you 
always been a China 
specialist?
I was actually born in Indonesia 
and lived there for my early years 
before moving to China for primary 
school and I stayed till university. 
I studied electronic engineering 
in Tsing Hua University, one of 
the top universities in China, and 
I worked in for a defence-related 
engineering company in Singapore. 
Despite this start in engineering, 
I maintained a strong interest 
in finance and investment, and 
eventually completed a master’s in 
business, banking, and finance at 
Nanyang Technological University 
in Singapore. Indeed, my start in 
engineering has served me very 
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well since, especially with respect to 
better understanding industrial and 
technology stocks in the region. 

Q: So your master’s degree 
represented the shift from 
engineering to finance?

Yes, I stayed on in Singapore after 
this course for my first job in finance. 
I spent around six years covering the 
Taiwan and Korean markets – which 
are, of course very tech heavy – and 
this provided me with a solid founda-
tion for my current analyses of tech 
stocks in China. 
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My track record with respect to 
China equities officially started in 
2006 – this was shortly after China 
opened its onshore A-shares market 
to foreign investors via the “qualified 
financial institutional investors” QFI 
program. So I’ve really been involved 
in this market since its inception and 
have observed it through several 
cycles over nearly 18 years. 

In 2007, I joined Goldman Sachs 
Asset Management and spent a few 
years based in Shanghai as their 
Chief of China office. I then came 
back to Hong Kong and became 
head of their China team in 2017. I 
also managed the China A shares 
and All China equity strategies there. 
So, over my 26 years of experience, 
I’ve really been through the ups 
and downs of the China market, 
both offshore and onshore. And my 
work in Singapore, Shanghai and 
Hong Kong has given me a broader 
perspective beyond mainland China, 
something I’ve found invaluable 
when speaking with clients. 

Q: What attracted you to join 
AllianzGI and, two months in, 
how do you feel so far ? 

The key reason here is AllianzGI’s 
commitment to China. I can really see 
this being reflected in the strength 
of the China team and all the other 
global resources available here. We 
have a full-sized team of 10 expert 
analysts, who are all very talented 
stock pickers, passionate for their 
respective areas, and all sitting 
together with me in Hong Kong. 
China is a big market, having an 

energetic and dynamic investment 
team which shares passion for 
investing in China, alongside similar 
investment approaches and beliefs, 
is very stimulating to me. 

Other resources such as Grassroots 
Research, our global sustainability 
support and the Taiwan investment 
team are also important resources 
to me in for delivering on our China 
strategies. For Grassroots Research, 
I had the honour of attending their 
annual conference a week after I 
joined the firm. I had the chance to 
speak to some of these on-the-ground 
reporters and I really appreciate 
the insights they get from working 
level people, which are often 
independent and unbiased. This is 
valuable feedback that can serve as 
verification of an investment case or 
idea generation in a market like China. 
Having this support and resources 
means I can spend more of my time 
focusing on my own passion and 
expertise, which is investing in China. 

Another important reason is that I see 
commonality of investment philosophy 
and process in the AllianzGI China A 
shares and All China Equity strategies. 
I am a bottom-up stock picker and 
I also focus on investing in quality 
stocks which can deliver sustainable 
growth but trading at reasonable 
valuation. This is something I see 
similar with the AllianzGI China A and 
All China strategies. 

Being able to manage one of the 
biggest China A strategies in the 
market is also extremely exciting for 
me and I’m very proud to be here. 

Q: Why did you want to 
specialize in investing in 
China back then but not 
other markets? Recent years 
have been very challenging 
for China with geopolitical 
and structural difficulties 
in relation to property and 
Covid; do you still believe in 
China? Where can we still 
find opportunities here? 

It’s a good question. There was 
one big decision I made back in 
2005/2006. Back then, I was deciding 
whether to go for a regional role or 
to take a China specialist role. One 
of the reasons I eventually picked the 
China specialist role is that I can see 
China’s potential to evolve from an 
emerging market to an economically 
important power in the world. As a 
Chinese, I want to participate in it; 
and as an investor, I am fascinated 
to invest in a market with such 
significant growth potential.  I used 
to cover Korea and Taiwan, and I can 
see how technology development 
became a key part of the country’s 
economic growth and how it drives 
the employment of highly educated 
talents. Now China is also in this 
phase, as it needs to wean itself off 
the leverage-heavy housing sector 
and look towards a more diversified 
set of future growth drivers in areas 
such as technology, and the further 
development of a more modern and 
self-sufficient manufacturing base. 

China is in transition and this can 
be painful in terms of short-term 
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volatility. But I think China is 
heading in the right direction. 
During the volatile period, it is more 
important than ever to be selective 
in finding the bottom-up investment 
opportunities that can benefit 
from self-sufficiency and import 
substitution trends in strategically 
important areas. Consumption 
will continue to be a key driver of 
economic recovery and we will 
focus on leisure services and the 
rise of national brands as more 
structural trends within the area. 
China continues to work on its capital 
market reform, with good reasons to 
fund the growth in the forementioned 
areas, and selective financial services 
companies should benefit from this. 

Q: What’s your plan for the 
China A and All China Equity 
strategies?

The first thing to say is that I am not 
looking to change the investment 
philosophy and process here. As I 
mentioned, I was attracted here by 
the commonality between my own 
approach and AGI’s China A strategy, 
so I will continue to look for good 
quality companies – at a reasonable 
price – that can deliver sustainable 
growth. Indeed, our key performance 
driver should continue to come 
primarily from stock selection, rather 
than from market timing and sector 
allocation. So we will continue to 

keep our sector positions close to 
the benchmark, this is something 
that has worked well for us over the 
past track record, and it is also a key 
differentiator between us and our 
peers. 

There are adjustments of course, in 
a portfolio positioning level. A key 
focus I will continue to emphasize is 
that new ideas are implemented into 
the portfolio in a timely way. I always 
say to our team that constant new 
ideas are the life blood a long-only 
house like us. They plant the seeds 
for outperformance. In last two 
months, some examples of new 
initiation in the portfolio include a 
network services equipment maker 
which should benefit from higher 
artificial intelligence (AI) adoption, as 
well as an auto braking system which 
will benefit from import substitution 
trend with more penetration in 
domestic auto supply chain. 

At the same time other adjustments 
in the portfolio include, for example, 
within the property related supply 
chain, we prefer home appliances 
and furnishing companies with 
broader exposure to both primary 
and secondary markets over 
property developers, construction 
and building material companies 
that mainly serve the primary 
market. There are also holdings that 
may have been overly discounted 
over the past two years of market 

nervousness. For these names, we 
will continue to hold them; obviously, 
the last thing we want to do is to sell 
at bottom.

A key priority for me since I joined 
the company and took up the 
management of thsee strategies is to 
stabilize the portfolio performance. 
And although it’s still early, it’s 
been pleasing that have seen 
some stabilization over the last few 
months. Of course, it’s been a difficult 
market, especially to quality growth 
managers like us, with low quality 
and value stocks outperforming high 
quality growth companies, but this is 
not something we expect to persist 
long-term. We will therefore not be 
changing the DNA of our strategy, 
but rather introducing new ideas and 
making adjustments as the seeds for 
future performance.  

Thank you, Shao Ping, for 
these insights. Welcome 
once again to AllianzGI 
and I wish you every 
success in our China A 
shares and All China 
Equity strategies, which 
are key part of our China 
franchise.



INTERVIEW WITH SHAO PING GUAN

Investing involves risk. The value of an investment and the income from it will fluctuate and investors may not get back the principal 
invested. Past performance is not indicative of future performance. This is a marketing communication. It is for informational 
purposes only. This document does not constitute investment advice or a recommendation to buy, sell or hold any security and shall 
not be deemed an offer to sell or a solicitation of an offer to buy any security.

The views and opinions expressed herein, which are subject to change without notice, are those of the issuer or its affiliated 
companies at the time of publication. Certain data used are derived from various sources believed to be reliable, but the accuracy 
or completeness of the data is not guaranteed and no liability is assumed for any direct or consequential losses arising from their 
use. The duplication, publication, extraction or transmission of the contents, irrespective of the form, is not permitted. This material 
has not been reviewed by any regulatory authorities. In mainland China, it is for Qualified Domestic Institutional Investors scheme 
pursuant to applicable rules and regulations and is for information purpose only. This document does not constitute a public offer by 
virtue of Act Number 26.831 of the Argentine Republic and General Resolution No. 622/2013 of the NSC. This communication’s sole 
purpose is to inform and does not under any circumstance constitute promotion or publicity of Allianz Global Investors products and/
or services in Colombia or to Colombian residents pursuant to part 4 of Decree 2555 of 2010. This communication does not in any 
way aim to directly or indirectly initiate the purchase of a product or the provision of a service offered by Allianz Global Investors. 
Via reception of his document, each resident in Colombia acknowledges and accepts to have contacted Allianz Global Investors via 
their own initiative and that the communication under no circumstances does not arise from any promotional or marketing activities 
carried out by Allianz Global Investors. Colombian residents accept that accessing any type of social network page of Allianz 
Global Investors is done under their own responsibility and initiative and are aware that they may access specific information on the 
products and services of Allianz Global Investors. This communication is strictly private and confidential and may not be reproduced. 
This communication does not constitute a public offer of securities in Colombia pursuant to the public offer regulation set forth in 
Decree 2555 of 2010. This communication and the information provided herein should not be considered a solicitation or an offer 
by Allianz Global Investors or its affiliates to provide any financial products in Brazil, Panama, Peru, and Uruguay. In Australia, 
this material is presented by Allianz Global Investors Asia Pacific Limited (“AllianzGI AP”) and is intended for the use of investment 
consultants and other institutional /professional investors only, and is not directed to the public or individual retail investors. AllianzGI 
AP is not licensed to provide financial services to retail clients in Australia. AllianzGI AP is exempt from the requirement to hold an 
Australian Foreign Financial Service License under the Corporations Act 2001 (Cth) pursuant to ASIC Class Order (CO 03/1103) with 
respect to the provision of financial services to wholesale clients only. AllianzGI AP is licensed and regulated by Hong Kong Securities 
and Futures Commission under Hong Kong laws, which differ from Australian laws.

This document is being distributed by the following Allianz Global Investors companies: Allianz Global Investors U.S. LLC, an 
investment adviser registered with the U.S. Securities and Exchange Commission; Allianz Global Investors Distributors LLC, distributor 
registered with FINRA, is affiliated with Allianz Global Investors U.S. LLC; Allianz Global Investors GmbH, an investment company in 
Germany, authorized by the German Bundesanstalt für Finanzdienstleistungsaufsicht (BaFin); Allianz Global Investors (Schweiz) AG; 
in HK, by Allianz Global Investors Asia Pacific Ltd., licensed by the Hong Kong Securities and Futures Commission; in Singapore, by 
Allianz Global Investors Singapore Ltd., regulated by the Monetary Authority of Singapore [Company Registration No. 199907169Z]; 
in Japan, by Allianz Global Investors Japan Co., Ltd., registered in Japan as a Financial Instruments Business Operator [Registered 
No. The Director of Kanto Local Finance Bureau (Financial Instruments Business Operator), No. 424], Member of Japan Investment 
Advisers Association, the Investment Trust Association, Japan and Type II Financial Instruments Firms Association; in Taiwan, by 
Allianz Global Investors Taiwan Ltd., licensed by Financial Supervisory Commission in Taiwan; and in Indonesia, by PT. Allianz Global 
Investors Asset Management Indonesia licensed by Indonesia Financial Services Authority (OJK).

© 2023 Allianz Global Investors. 3095967  |  LDS-230297


